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Executive
Summary
Introduction

Our Brands

ClearNation Group is a proudly Indigenous-owned supplier of
high-performance windows and doors, and general building
supplies, headquartered in Six Nations of the Grand River
Territory, Canada. Through its two divisions — ClearNation
HomeView (residential) and ClearNation Industrial
(commercial/industrial) — the company delivers clarity,
durability, and sustainability across diverse markets.

ClearNation HomeView focuses on residential markets, offering stylish,
energy-efficient products to homeowners and small builders. 
ClearNation Industrial provides durable, specification-driven solutions for
commercial projects, serving contractors, procurement officers, and public
sector builds.

Six Nations, OntarioComing Soon
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Year
Residential

Revenue
Commercia

l Revenue
Total

Revenue
COGS
(45%)

Operating
Expenses

Net Profit

1 $450,000 $300,000 $750,000 $337,500 $200,000 $212,500

3 $1,200,000 $1,000,000 $2,200,000 $990,000 $500,000 $710,000

5 $2,000,000 $1,800,000 $3,800,000 $1,710,000 $800,000 $1,290,000

10 $4,000,000 $3,500,000 $7,500,000 $3,375,000 $1,500,000 $2,625,000

Funding Requirements
ClearNation is seeking $250,000–$400,000
in growth capital to fund initial inventory,
warehousing, sales infrastructure, and
marketing efforts. This funding will
position the company to scale operations
rapidly across Ontario and nationally by
2027.

Financial Projections
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Market Opportunity

Solution

Canada’s window and door industry exceeds
$6 billion annually, driven by energy-efficiency
incentives, new construction, and retrofit
projects. Indigenous procurement is an
underutilized advantage in this market,
presenting ClearNation with a unique
opportunity to secure both residential and
commercial contracts while aligning with ESG
and reconciliation goals.

100% Indigenous-owned and based in Six
Nations • Procurement alignment with
government and corporate Indigenous
content policies • Dual-market strategy
serving both residential and industrial sectors
• Strong brand foundation and community-
driven values

Business Model
Canada’s window and door
industry exceeds $6 billion
annually, driven by energy-
efficiency incentives, new
construction, and retrofit projects.
Indigenous procurement is an
underutilized advantage in this
market, presenting ClearNation
with a unique opportunity to
secure both residential and
commercial contracts while
aligning with ESG and
reconciliation goals.

Our Leadership
Founded by Lyle Hill, ClearNation
Group reflects over a decade of
experience in Indigenous
engagement, consultation, and
economic development. The
leadership team combines cultural
insight with business acumen to
ensure sustainable growth and
strong partnerships.



Contact Us
For investor relations inquiries, please contact: 

Lyle Hill — Founder & Principal ClearNation Group
Lyle@clearnationgroup.com

Phone
Coming Soon

Email
info@clearnationgroup.com

Website
clearnationgroup.com

Location
Six Nations, Ontario Canada


